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1. 
 

I can’t stress enough the importance of getting backlinks if you want your site to 
flourish and rise in the search engines. Whether you want to dominate Google, 
Yahoo, & Bing, or just want to get more targeted traffic to your site – you need to 
start living and breathing backlinks. 
 
You can think of backlinks as electronic votes to your site that the search engines 
take note of. It makes sense when you think about it; Google et al is embracing 
the social aspect of the Internet: the more people that link to you (i.e. vote for 
you), the better your site must be. 
 
Backlinks can be obtained in a number of different ways ranging from physically 
paying someone for a link, to buying a piece of automated software to create 
thousands of links to your site for you.  If you value your site, I would NOT 
recommend the latter approach. Google rewards a natural progression of links 
over a period of time so going from having 2 links to your site, to 1002 in a day 
will leave an obvious footprint that you are trying to game the system. Long story 
short, if someone offers you tons of links really quickly and cheaply – walk away.  
You will get better results building your links slowly over time like we do for our 
client’s everyday. 
 
I’ve discussed where not to get your links from, but what about buying links? 
Well if you have a large budget and not much time then this may be one approach 
for you to think about. You can get a link from a site for a year for as little as £50 
or as much as £1,000 per month – it depends on how good the site is you are 
trying to buy the link from. By ‘good’ I mean, how much page rank the site has, 
how old the site is, how many links it has from other sites, how well it is ranked in 
the search engines etc. 
 
As an example, if you were in the mortgage market and wanted to get a link to 
your site from the site currently ranked number 1 in Google for the term 
‘mortgage’ then this will likely cost you £1,000+ per MONTH.  The problem with 
buying your links (besides the cost) is that Google is wising up to this. They are 
making note of all the sites that are selling their links and have started to devalue 
these kinds of links. 
 
So if I had a brand new site with no backlinks whatsoever, what would I do? 
 

Get as many backlinks as you can from various different sources 
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I would start to get my links from places that are free, that have a lot of authority 
in the eyes of Google (meaning my links will count for something), and that are 
easy to submit to. I’ve listed a few of the ones I use below: 
 
Ø Website Directories (dmoz.org, pegasusdirectory.com, 

webworldindex.com, linkcentre.com, Infignos.com etc.) 
Ø Social Bookmarking sites (jumptags.com, linkroll.com, dig.com, 

del.icio.us, de.lirio.us, etc.) 
Ø Web 2.0 sites (squidoo.com, wetpaint.com, hubpages.com, weebly.com, 

etc.) 
 
There are literally thousands of sites like the ones I’ve listed above. Some won’t 
do you much good, but others will really boost your sites in the search engine 
results page and provide you a valuable one-way link for free.  Over the years we 
have compiled our own list that we use on all our sites, and our client’s sites that 
we know have been really successful at boosting rankings. We also are constantly 
updating our list as new sites like the above are being released all the time. 
 
What are the disadvantages? The big one of course is time. It will take you on 
average 30 - 60 minutes to sign up to each site, create some content (an article / 
video etc.), create your link, and submit. If it is a Web 2.0 site you have created 
you will also need to update it every week or so.  On top of this, to get the most 
out of this kind of promotion, you need to create links to these sites / bookmarks 
/ directory listings that you create….phew….a lot to do.  What do you link to? 
How many times? It is a constant balancing act. Not enough and your site won’t 
reach its ranking potential; too much and Google may de index your site quicker 
than you can say ‘gaming the system’. 
 
Don’t have time to sign up and create accounts and create links for all these sites? 
Or don’t have the inclination to learn? Click here and let us do all the work for 
you… 
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2. 
 
The way to beat your competitors whether on the Internet or on the high street is 
to just do 5% more than them. If the shop across the road is offering a 30% New 
Year Sale, then you need to offer a 35% sale (odd numbers attract more attention 
anyway). Online, this is comparable to your marketing efforts. 
 
Put yourself in your customer’s shoes, go to Google and type in what you think 
they would search for when looking for your product or service; we’ve all said to 
ourselves “I’d love to rank number 1 in Google for this search term”. More than 
likely this will be your root term – in the mortgage market, this would just be 
‘Mortgage’. In Google you will see the top 10 websites that are all ranking for this 
search term. You can bet that they are getting a lot of traffic and making a ton of 
sales in the process. In Google’s eyes, what makes their websites any better than 
yours? This is what you need to find out. Once you know this, you can work 
towards doing that extra 3% more than them. Once you’ve achieved 
that…BAM…you’ll be right at the coveted number 1 spot and getting all those 
sales that your competitors used to get. 
 
Here’s a list of some of the site metrics that you need to find out for your website 
and your competitors website: 
 
Ø How many backlinks do they have? 
Ø Are the backlinks from sites related to your market? 
Ø How old is their site? 
Ø What is the Google Page Rank of their site? 
Ø Do they have the search term in their title tags? 
Ø Do they have the search term in their URL? i.e. http://www.mortgage.com 
Ø Do they have an indented listing in Google? 
Ø And more… 

 
With a fuller picture of how optimised your competitors sites are, you will know 
how much effort it will take on your part to out rank them.  Attaining this amount 
of data for all 10 of your competitors is a mammoth task and would take you 
hours to piece it all together, and that is assuming you would know where to look.  
Many SEO companies would charge you £100+ for this kind of market research. 
 
Luckily, we have developed our own process and software that enable us to do 
this kind of research for you very quickly. 
 
If you would like this kind of analysis done on your website, and your 
competitor’s website – just click the link below and we will personally email you 

Make a list and analyse the top 10 competitors in your market 
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your free competitive analysis report within a few days.  Even if you do nothing 
with it, it makes for a good read to see just how competitive your market really is 
and it might help you understand why your website hasn’t been showing up in 
Google all this time. 
 
Click here to claim your complimentary competitive analysis report where we will 
play detective and hunt down your competition to find out how they are ranking 
for your keywords. 
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3. 
 
I probably should have started with this one, as it all begins with a keyword.  A 
keyword is what your customer will type into Google to find your site – and 
hence, buy your product or service. If you choose your keywords wrong then you 
won’t be attracting the important buyers in your market and you will be leaving a 
lot of money on the table.  I won’t go into a lot of detail about different keywords 
here as I have already spoke about this in your free competitive / website analysis 
report that you have (hopefully) requested from us by now…if not…click here. But 
every business or website that wants free customers from Google needs to have 
their own master keyword list. I will reveal a free tool that Google provides us to 
help you with this list, but first, it is worth you having a think to try and come up 
with the obvious ones yourself. 
 
It’s simple really, what would someone type in to Google, Bing or Yahoo if they 
were looking to buy your product(s) or service(s)? 
Sticking with the mortgage example, I’ve come up with a few off the top of my 
head (and I’m not even in that market). 
 
Ø Mortgage 
Ø Second mortgage 
Ø Mortgage rates 
Ø Cheap mortgage rates 
Ø Remortgage 
Ø How do I remortgage 
Ø Mortgage advice 
Ø Independent mortgage advice 

 
I’m guessing you know your market pretty well so could probably do better than I 
just did; but you get the idea. 
 
Once you have a list of 20 – 40 that you have come up with yourself. Enter these 
one by one into Google’s free keyword tool: 
 
https://adwords.google.com/select/KeywordToolExternal 
 
Here you can enter your seed keyword and Google will spit out hundreds more 
keywords that you may not have thought about.  Some of them won’t be relevant 
to your business, but most probably will.  Just choose the relevant ones, copy 
them to MS Word or notepad, then move on to the next seed keyword and start 
again.  If you do this right, you will end up with a list of strong keywords that get 

Create a keyword master list for your market 
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a lot of searches on Google.  Most lists that we do for clients contain 2,000+ 
keywords. 
 
What do you do with this ginormous list of keywords? Read the other tips to find 
out… 
 
Don’t have the time to sit there and research over 2,000 keywords yourself? Who 
does?! Let us do the monotonous work for you, click here to find out how. 
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4. 
 
 Once you have your master list of keywords for your market (see tip #3), you 
now need to pick your top 3 seed keywords. Your top keywords will be the ones 
that get the most traffic, and that will get you the most sales. You can use 
common sense to work out which keywords in your list are the ones that people 
search for when they are looking to buy, and which ones are entered by the 
freebie seekers or tyre-kickers. 
 
To give you an example, if you have a site that sells mortgages to people then you 
may think that ‘mortgage’ is your best seed keyword. But bear in mind that you 
have no idea what this person is looking for, you would be better off having the 
keyphrase ‘remortgage company’ as you know these people are looking to 
remortgage and are looking for the right company to do so. So this would be a 
great keyword to start off with.  Now you can go back to Google’s keyword 
tool…here’s the link again: 
 
https://adwords.google.com/select/KeywordToolExternal 
 
 
Once you are back in Google’s keyword tool you can type in your previously found 
keyword that you now know is most likely a buyer keyword and see how many 
searches Google says that it gets.  The number of searches is not very accurate, 
you can usually double what Google is telling you, but it’s the only data they will 
give us so we will have to go with it. 
 
You then do this for 1 or 2 other buyer keywords so that by the end you have your 
top buyer keywords that you know get a decent amount of searches in Google. So 
what do you do with these keywords now you have discovered them? 
 
You need to make sure that they are in the title tag of your website, chances are, 
they are not. It is most common that you will have the name of your business in 
your title tag. This is ok if all you want to achieve with your website is a bit more 
brand awareness. But if you want to make sales and get as much traffic as you can 
(which I hope you do) then you will be better served having your top buyer 
keywords in your title. 
 
What is a title tag? If you have created your website yourself and have your own 
hosting account, then you need to use a HTML editor so that you can get into the 
code of your website. Don’t worry if you don’t know anything about HTML as I 

Put your top 2 or 3 keywords in your Title Tags 
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will tell you where you need to put your new buyer keywords.  And don’t worry if 
you don’t have a HTML editor as you can do this in Notepad. 
 
You need to download the index file of your website so that you can edit it. The 
file will most likely be named index.html or index.php and if you don’t know how 
to download this file or how to use an FTP program then contact your hosting 
company or send me an email at jamesherd@seotrafficsolutions.co.uk and I will 
tell you how to do this. But I have purposely left it out of this guide as most 
businesses will have someone that does their website for them and I didn’t want 
to get too technical. 
 
Once you have the index file of your site downloaded, you can open it in your 
HTML editor, or right click on it and open with Notepad. 
 
You then need to locate where your title tag begins. It will look like this: 
 
<title> 
 
After this text you need to put the title of your page which as discussed will be 
your 2 or 3 buyer keywords. Once you have changed your title you need to make 
sure that the title tag closes right at the end. See the example below. 
 
<title>Remortgage Company | Cheap Mortgages | Bad Credit 
Mortgages</title> 
 
As you can see, I have put my 3 keywords in my title between the two title tags 
and I have separated them with the pipe character. But you can separate them 
with any character you choose. 
 
You then need to save the changes and upload the new file to your website 
through the FTP program of your choice. 
 
Of course, if you have a company that does your website for you, or maybe your 
brother-in-law does it – then you just need to give them the keywords you found 
and tell them how to change your title if they don’t already know. This will do 
great for your rankings for these 3 buyer keywords in your market. 
 
Don’t have a website yet, or don’t want to spend the time doing this yourself? We 
don’t blame you! It can be a little tricky at first. Why not get us to do it for you. 
Just click here to get in touch. 
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5. 
 
 Again, this tip revolves around your master list of keywords that you have 
hopefully started to compile. You have your top 3 buyer keywords now so you 
need to start promoting your site for these keywords. Moreover, when Google 
next has a poke around your site to see if anything has changed it may notice your 
new title tag, but this alone will not be enough for your site to start showing up on 
the coveted first page. You need to have some content on your site that reinforces 
these keywords. This is where articles come in to the fold. You need to write 2 or 
3 articles a week based around your top keywords and post them to your site. 
 
If you are semi competent with HTML or have a built in content management 
system on your site then you can create new pages easily. Just be sure to put your 
keyword in the title of your article, and in the name of the HTML or PHP page 
that you create. 
 
If you have someone else that does your website for you, then send them your 
article and tell them to create a new page on your website. Give them your article 
title as well and tell them to use the title of your new article as the name of the 
new page.  They may charge you a fee for this, but it will be worth it. 
 
Don’t have the time to write all this content and post it to your site? Think that 
there’s nothing to write about for your market? Get in touch with as at SEO 
Traffic Solutions and we will do all this work for you for a lot less than you might 
think. 
 

Write articles specific to your market and post them to your site 
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6. 

 
You’ve just spent all this time and money creating a beautiful website packed with 
great content, why on earth would you then go and create a blog that has nothing 
on it? It comes down to the point that I have alluded to all along, the more 
tentacles you place out there in the ether of the internet - the further you cast 
your net – the more people you will attract to your website. So you can think of a 
blog (and some of the other techniques discussed above) as just another tentacle. 
 
You have a few different options when creating your blog; they are listed below: 
 
i) Host your own blog on a new domain name (e.g. 
http://www.themortgageblog.com). 
 
ii) Host your own blog on a sub-domain (e.g. http://www.blog.mortgage.com
) or folder (e.g. http://www.mortgage.com/blog). 
 
iii) Let another company host your blog for you for free. 
 
In my opinion option i) is by far the better option as you can place links from 
your blog to your actual site which will count for a lot, you could potentially have 
two listings on the front page of Google (your blog site, and your actual site), 
product recommendations on your blog will seem more impartial on a third-party 
site, plus many others. There are some costs involved with option i) however, as 
well as some technical knowledge required; see below: 
 
Ø Purchase a new domain name (approx £9). I usually get mine from 

dynadot.com 
Ø Purchase a hosting package (approx £10 per month). You could use 

hostgator.com 
Ø You need to know how to upload a Wordpress blog template to your new 

site by FTP (go to wordpress.com to find out how). 
Ø You need to know how to upload a Wordpress theme (again, go to 

wordpress.com for info on how to do this). 
 
Of course, if you have someone that does your website stuff for you they should 
be able to do this for you at a cost. 
 
Option ii) would be my second choice as you get some of the benefits of option i) 
but you don’t need to buy a new domain or hosting package. You just need to 
know how to create a subdomain on your existing website. If you have created 

Create a blog and make informative posts based around one of your keywords 

http://www.themortgageblog.com/
http://www.blog.mortgage.com/
http://www.mortgage.com/blog


 
and hosted your site yourself then just ask your hosting company how to set up a 
subdomain. If someone else has set up your site for you, then ask them to create a 
subdomain for you. You can place a link from you subdomain blog to your actual 
site, but it won’t be as highly regarded by Google as a link from a third-party site 
would. 
 
Option iii) would be my third choice but is great for beginners. If you have no 
idea how to host your own Wordpress blog and don’t want to learn or pay your 
web guys or girls to do it for you then this is a great alternative. Wordpress.com 
has an option where they will host your blog for you, all you have to do is signup 
for an account, come up with a keyword rich title for your blog, and start posting 
fresh content. The great thing about this option is that wordpress.com has quite a 
bit of authority so links will carry a lot of weight. Also, there are no costs involved 
(Wordpress give you a free account and blog). So what’s the downside? Well, you 
obviously do not own your blog, Wordpress do. So you could be posting all this 
fresh content, your blog may earn a high page rank over a number of months / 
years, you may get thousands of links pointing to your blog, and one day – 
Wordpress could just cancel your account.  The likelihood of them doing this is 
pretty slim however. But given the choice, I will always try to own my own 
content and pages. 
 
So what content do you publish to your new blog? Pretty much everything we’ve 
discussed so far: a unique rewritten version of all your articles, your videos, links 
to one of your web 2.0 properties – everything that you’ve created and each post 
to your blog you make needs to discuss / mention 1 - 3 of the keywords on your 
keyword master list; no more no less. 
 
Don’t have the time to learn the technical aspects of Wordpress? Don’t have the 
time to sit there and write articles all day to keep posting to your blog? Don’t 
want to pay your website people to do this for you? Think that a blog wouldn’t 
work in you niche or market? Hand off all the donkey work to us and we will do it 
all for you. 
 
We have a highly customised Wordpress theme and use 10-12 of the latest SEO 
plugins so that our blogs get instant attention from all the large search engines. If 
you’d like to see an example of a blog we created recently for one of our clients, 
take a look at this site:  http://www.luxurykitchenz.com 
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7. 
 
 I don’t need to tell you how hot video is as I’m sure one of your favourite 
activities is watching videos online at sites like You Tube and Google Video etc. 
The sheer number of people watching videos at any one time on the Internet is 
just incomprehensible; so online video is definitely one of those channels of 
media that you should not ignore when it comes to promoting your business. 
 
So what’s the easiest way to create a video online, what do you do with it once 
you’ve made it, and what will it be a video of? 
 
The easiest way to create a high impact video online is to just jump on a webcam 
and start randomly talking about your niche or market. If I was in the mortgage 
market, I could no doubt talk for 30 mins on the pitfalls of using a mortgage 
shark to remortgage your house. And this is content that people looking to 
remortgage need and want to hear. Every computer now comes with a webcam, 
and if you haven’t got one you can pick one up for less than £10 these days. Don’t 
be concerned that your video doesn’t look professional, don’t worry if you mess 
up a bit and have to start again. In fact, in my tests people often respond better to 
video that is filmed from someone’s bedroom rather than in a corporate setting. 
 
I’m OK now, but If you are like I was and a little bit camera shy (even now I 
usually get my partner to appear on all our videos – she’s prettier than me), you 
may prefer not to be on camera yourself. In the beginning when it was just me 
(and didn’t have my partner) I would use a great piece of software called Animoto 
which you can signup for free at Animoto.com and has a very easy user interface.  
 
All you have to do with Animoto is upload some images, choose a soundtrack, 
and click OK. After a few minutes it will spit out a great slideshow video with 
some very professional looking effects. You can then download it to your 
computer or directly upload it to You Tube from within Animoto – very cool. 
 
These days, I create most of our videos using a great piece of software called Sony 
Vegas. With this software you can create professional looking videos that 
wouldn’t look out of place in an advert on TV. But the software is expensive, and 
the learning curve for the software is pretty high. 
 
No matter how you create your video, once you have it (in either mp4 format, 
wmv format etc.) you need to start promoting it. 
 

Create a simple video and upload it to your website 



 
The best way to do this is to create accounts and submit your video to all the best 
Video directory sites like: 
 
Ø You Tube 
Ø Google Video 
Ø Yahoo Video 
Ø AOL Video 
Ø Viddler 
Ø Kewego 
Ø Plus many more 

 
Overall, we submit our videos to over 35 different Video directories, we also 
create podcasts from all our videos and submit these to podcast directories. We 
will then embed our new video onto all our blogs, web 2.0 properties, articles etc. 
to name but a few things we do with our videos. Videos are great as you can do 
SO much with them and you can pretty much bet that your competitors aren’t 
using video to full effect, if even at all. 
 
Create a video and upload it to over 30 sites? I don’t have time to do that!!!  No 
problem, we will take care of all your video creation and submission needs. We 
will submit it to your blog or blogs, your web 2.0 properties, etc. plus undergo an 
aggressive backlink campaign to create thousands of links over time to all your 
videos so that they actually rank in Google themselves. If you want us to do all the 
work for you, just click here. 
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8. 
 
This one I can almost guarantee your competitors aren’t taking the time to do, 
quite simply because it can take a while to get it right. But for the time it takes, it 
is definitely worth doing if for nothings else – the quality backlinks you will 
receive to your site. 
 
So what’s the first step? Go to Google and do a search for ‘“<your market>” + 
forum’. So if I was in the remortgage market I would do a search for: 
 
“remortgage advice” + forum 
 
Make sure to put the quotes around your market. This will bring up a list of 
thousands of forums in your market that contain thousands of people all with a 
problem that you can solve - they are all pretty much your potential customers. 
So what I’d recommend is to start going down the list and checking a few of them 
out and make a list of all the good ones. The good forums are the ones with lots of 
activity, lots of members, and lots of topics. 
 
Then I would go back to the forums you noted and sign up to the first one on your 
list. Introduce yourself, you can use a pen name if you would like. For the first 
couple weeks just be very helpful in answering people’s questions as best you can. 
After you have built up some authority on the forum, you can then go to your 
account settings page and add a signature that will appear after all your forum 
posts. In this signature you are going to want a link to your site with one of your 
seed keywords as the anchor, see below for an example: 
 
If you are looking for some great impartial mortgage advice on how to get your 
monthly payments lower, then check out my 
blog…http://www.themortgageblog.com 
 
You can see that I have two links in the signature above. The first one links 
directly to my site with the anchor text impartial mortgage advice and the 
second is a direct call to action with a link to my blog. 
 
And it’s as easy as that. There are however a couple things to keep in mind: 
 
Make sure you read the terms and conditions of the forum you have joined. Some 
don’t allow you to advertise other sites in your signature and will delete your 
account or post if they notice you have done this. How frustrating would that be 

Make a list of the top 5 forums in your market and sign up to them all 
 



 
after you have built up some good authority to then have your account 
deleted…ouch! 
 
Don’t just join a forum and start posting your links everywhere and add no value 
to the conversations going on. This is for obvious reasons as again your account 
may get deleted. 
 
We have compiled a list of over a thousand different forums in many different 
markets that all allow you to post links to another site in the signature. This list is 
gold when it comes to forum marketing as we have tested these forums and know 
that our links have been accepted – it has taken us years to compile. Needless to 
say, we always use it when starting a forum marketing campaign for ourselves 
and our clients that way we know from the start that all our links will be accepted 
and our accounts wont get deleted. 
 
Don’t have time to build authority on 10 or so different forums, only to have your 
account deleted for posting too many links? Click this link and let us do the hard 
work for you by building your authority, making daily contributions to the 
conversation, and guarantee that your links will be accepted. Click here now 
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9. 
 
We have already touched on this slightly with the Forum strategy but we feel this 
warrants a point all on its own. Right now there are hundreds to thousands of 
different conversations going on in your niche and market on various different 
social networking sites. Here are just a few examples of where we mean: 
 
Ø Google Groups 
Ø Facebook 
Ø Twitter 
Ø MySpace 
Ø Bebo 
Ø DailyBooth 
Ø Faceparty 
Ø Friend Feed 
Ø The list goes on and on 

 
At any one time there are a plethora of people discussing a problem they are 
having where your product or service could quite easily be the solution they are 
looking for. Therefore, isn’t it your duty to present your product/service to them 
to help them out? Of course! And you should make no apologies for it. 
 
But how on earth do you a) find the time to setup accounts at all these places and 
learn the interface, and b) find the time to make regular posts, grow your friend 
lists etc.  
 
Well the answer is simple, no one person could ever do all this as well as keep up 
the normal day to day tasks that running a business demands. 
 
We have the resources at SEO Traffic Solutions to do all this for you, we will set 
up and optimise your accounts at all these social networking sites, we will make 
regular and helpful posts on your or your business’ behalf, we will grow your 
contact lists daily on all these sites. Tasks that no one person could possibly 
manage on their own. We will build relationships with your potential customers, 
so much so that they will be beating down a path to your door just to buy from 
you or use your service. 
 
To make the most of the social networking scene and tap into this unprecedented 
surge of traffic and customers, just click here and let us do all the hard work for 
you. 
 

Find out where the potential customers in your market “hang out” and put your 
marketing message in front of them. 
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10. 
 
Apologies for ending on a bit of a technical one but I had to include this one 
somewhere as it is still an important one for your search engine rankings. 
Creating and submitting a sitemap is like handing Google a roadmap to the 
structure of your site. Whilst it is true that the search engine spiders that come 
along and periodically check out your site do a pretty good job of finding all your 
links and navigation structure. But why not make it even easier for them to come 
back regularly by creating and uploading a sitemap to your site.  
 
If someone else created and hosts your site for you then ask them to create and 
upload a sitemap for you to your site. Make sure they give you the link to your 
sitemap when they are done. It will look something like this: 
http://www.mortgage.com/sitemap.xml 
 
You then need to take that link and at least submit it to Google. To do this you 
will need to sign up and follow the instructions at the following page: 
http://www.google.com/webmasters/tools/ 
 
If you created and host your site on your own then visit the following link for 
instructions on how to create your own sitemap: http://www.xml-sitemaps.com/ 
 
Again, once you have created your sitemap, submit it to Google at the following 
page: http://www.google.com/webmasters/tools/ 
 
Why bother doing this? The more often that Google comes to your site and 
updates the records it holds on the Google index for your site, the more traffic 
they will send your way. So why wouldn’t you make it as easy as possible for 
Google to do this. Google will love you as it takes less resources for them to crawl 
a sitemap than it does for them to navigate a complex link structure on a website 
that doesn’t have a sitemap. 
 
Why worry about this yourself? Get us to do all the hard work for you. We will 
create your sitemap, and upload it to your site. We will then post your sitemap to 
Google, Yahoo, and Bing for you and then create a backlink campaign to your 
sitemap to keep all the search engines coming back to your sitemap regularly. 
 

Create a sitemap and submit it to Google 
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So there you have it, those are our top tips for attracting more people, and more 
importantly – customers – to your website. In the old days it was enough to just 
create a website, tell a few search engines about it and the traffic would come. 
These days however you need to take a pro active approach when it comes to 
promoting your website, not a reactive one. In other words, the longer you leave 
your site stagnant with no promotional efforts directed at it – the further down 
the rankings it will go over time. 
 
What makes Google so popular is the speed at which it indexes fresh new content, 
and then pushes it to the top of its rankings. Try it yourself, wait until you see a 
ground breaking “just-in” news flash on TV then run to Google and do a search 
on it. Within seconds of stories breaking Google will have the jump on it. Now 
run over to Yahoo or Bing and do the same search – old news stories will likely to 
appear (although Bing has improved immensely over the past 8 months or so). So 
as Google pushes up the fresh news and content, what do you think happens to 
the older stuff? It gets pushed down of course. So if you haven’t posted anything 
fresh to your site in over a month, I would get this sorted as soon as you can. 
 
I have barely even scratched the surface of what you can do to promote your site 
and get more customers through it. For example, I haven’t discussed RSS 
aggregators, Software creation and submission, data feeds and Google Product 
Search, Google Wave and so much more – but my partner promised 10 tips, so I 
have to be ruthless with what I included. 
 
Depending on how competitive your market is all depends on how aggressive you 
need to be in your marketing efforts. The adage remains that 80% of your results 
will come from 20% of your efforts and keeping this in mind you only need to do 
5% more than your competitors in order to claim their market share. 
 
One final point that I would like to make is the importance of outsourcing or out-
tasking in your business. You need to try and adopt the Henry Ford approach to 
business. Here you have a guy that knew very little about engineering, marketing, 
business development etc. but what he was good at was noticing these qualities in 
other people and surrounding himself with the top experts in these fields. To 
bring this back to internet marketing, if you know you are not too hot at writing 
and would say that it would probably take you 2 hours to write a 500 hundred 
word article then why do this yourself? If you know it will take you probably 4 
hours to learn how to create and optimise a blog then why do it yourself? Just pay 
us to do all the work for you for a lot less money than 6 hours of your time is 
worth. So before starting any added value task in your business stop and think…is 
this the best use of my time, or could I pay an expert to do it better than me, and 

Summary 



 
for less money than my time would be worth if I were to do it myself; which takes 
us nicely back to Mr. Ford. 
 
If you would like us to perform a FREE competitive analysis on your market and 
website then click here. We will also put together a personalised marketing 
blueprint that will guarantee you more traffic, leads, customers, and sales. You 
can implement your blueprint yourself, or get us to do it for you. 
 
Otherwise give me a call or drop me an email if you have any follow up questions 
on any of the tips we’ve provided above. 
 
Similarly, if you would like us to setup and implement all or some of the 
strategies listed above so that you can experience immense growth on the 
internet, just get in touch.  
 
Either way we’d love to hear from you. 
 

Kind regards 
 

James Herd  Zoe Stray 
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